YEARBOOK SALES ASSIGNMENT
	Sales Results
	Application
	                     /25

	Announcement
	Thinking/Inquiry
	                     /10

	Reflection
	Communication
	                     /15

	TOTAL
	
	                     /50


Purpose: To represent the AHS Yearbook course/team as a sales person.  To BOOST our yearbook sales!
Tasks:

· Dress appropriately/professionally on your sales days

· Attend your formal sales duties on time – sales take place in the pit at lunch
· Bring your receipt book & be responsible for the money box
· Make at least one effective announcement – be sure to sign up
· Make at least 15 sales

Evaluation: Upon completing the above tasks your assignment will be marked “complete/yes”.  If you miss any of the goals outlined above your mark will be recorded as “incomplete/no” and you should talk to your teacher.  Fill out the charts below to record your progress.

My sales/announcement schedule:                /25 Application Marks
Date(s): ______________________________  Time(s): _____________________

Record your results:       /5 Application Marks
	Date
	Appropriate Dress


	On Time


	Set up/Take Down
	Cash box obtained/returned

	
	Yes

No
	Yes

No
	Yes              No
	Yes                          No


Receipt Book:             /20 Application Marks
	Date
	Book Present

(circle answer)
	Money Present

(circle answer)
	Number of Sales Made (5 marks)
	Recorded in Database

	
	Yes
No
	Yes
No
	
	Yes          No


Announcement:            /10 Thinking/Inquiry Marks
	Task
	Level 4
	Level 3
	Level 2
	Level 1
	Notes

	Present and on time to make announcement (2 mrks)
	
	
	
	
	

	AIDA(4 marks)
Attention

Interest

Desire 

Action

Creative and Unique
	
	
	
	
	

	Appropriate grammar and language 
(2 mrks)
	
	
	
	
	

	Clear enunciation (2 mrks)
	
	
	
	
	


Reflection:                            /15 Communication   Marks

Please answer the following questions in your reflection. I am looking for deep insight here! Please look at the mark allocation carefully to determine how much you should write.  E.g. question #3 is worth 4 marks, so you must have at least 4 points!

1.  Describe your sales experience.  Include a discussion about your sales effort, skills and ability.  How did your approach or success rate change over the week?  (8 marks)
2.  What will you always remember about this sales experience?  (3 marks)
3.  What suggestions would you make to me or another student/staff member for the next sales launch? (4 marks)
**You must submit your receipt book and this sheet to Ms. Stepanek as part of your evaluation for this assignment.
